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_in Brian Buffini’s Real Estate
; eport, a biannual publication
'designed to help real estate
agents and their clients access
relevant, up-to-date statistics
to enhance market knowledge.
Dive into this guide to learn
all you need to know about
what’s happening in the
industry, both on the national
scene and as a whole.

I+e a Good Life!
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State of ‘ /ﬂ\ QA

: A
the Market B6.3%  Aecets 529,900
The state of the market varies across of Canadians 3607,250 Projected

Canada depending on your local own homes 2§|rg?nu;(|)t;o
market. Still, you’ll want to pay
attention to a few national trends.

Inventory Snapshot

Smmln 11ONTHS

How long it would take for all
homes on the market to sell

¢ Record low level for inventory
e Long-term average: 5.3 months

Investment in Construction
Year-Over-Year* Overall

26.1% 8.5%

Semi-detached homes Row homes

11.3% 2.1%

Condo and rental apartments Single homes
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Profile

Housing needs have
changed following the
COVID-19 pandemic,
which has increased buyer
demand across Canada.
Here’s a snapshot of
where buyers now stand in
the market and what they
are looking for in a home.

Share of household
income needed
to cover
homeownership
costs Single-Family
Housing Starts

in All Areas,
2020*
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\ *Seasonally Adjusted
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Today’s Buyer

Buyers’ Needs
Have Shifted

Opting for

suburban
or rural
communities

instead of urban centres

Looking for
more space
for personal
amenities
like a pool, balcony or
large yard

Non-

homeowners
likely to add a

home office to

their property wishlist

Renters
Are Ready 7%
to Buy Pre-

Those who plan
to buy in the
coming year:

pandemic

Top Reasons
to Buy

@ 25%

Pursuit of a
a hicer home

@ 20%

Current home
is no longer
suitable

3) 16%

Low interest
rates

90% o5

of homeowners

are happy with
their purchase

SOURCES: RBC, CMHC, RE/MAX Canada, Mortgage Professionals Canada
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oday’s

eller Profile

Low inventory levels have created a

hot market for sellers. Whether you’re
thinking of upgrading, downsizing or
moving closer to family,
understanding the latest

trends will help you

get top dollar for your

previous home.

Sales-to-
new-listings ratio:

14.3%

One of the highest
levels on record

Home

prices increased

10.9%

year-over-year

in late 2020

Home

resales increase
year-over-year:

12.9%

7.3% above
the 10-year
average
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*As of November 2020

Top Reasons
to Sell

® 34%

Current home

©is no longer
. suitable
v

2 15%
. Pursuit of a
v nicer home

13%

Low interest
rates

The
average
home
equity
of Canadian
homeowners, as a
percentage of
home value.

(W) P 7%
%5 %

SOURCES: CREA, RBC Economics
(November 2020), PwC Emerging Trends
in Real Estate 2021

Top 5 Hottest
Markets to Watch

o Vancouver — High

demand and a low
supply may drive home
prices up, while builders
complete new housing
projects paused by the
pandemic.

9 Toronto — Housing

demand in the city and
surrounding suburlbs
picked up as buyers’
needs changed due to
COVID-19.

Montreal — A steady
economy plus promising
investor demand is
helping the Montreal
market recover.

o Ottawa — Solid economic

growth, a hot pre-Covid
housing market and
continuing new home
construction have kept
Ottawa in good shape.

Halifax — Pandemic
migration helped Halifax
maintain a hot real estate
market despite stalled
economic growth.



Relationships are more

@ important than transactions.
My business is built on relationships,
so | work to provide my clients

with outstanding service and care
during and long after a transaction.

ONE-THIRD

of buyers received
recommendations for
real estate agents and
mortgage lenders
and brokers

@ You control my business.
@ Your referrals are the foundation
of my business, so | aim to exceed
your expectations every step of the way.

@ Service that continues after the sale.
| am devoted to serving your needs even after the
25 .
sale is complete. If you need a referral for a contractor,

helpful advice or an agent for your friend or family
member, | am here to help.

came right from family
members

“There is no lead more powerful tha
one referred from someone you knoi

someone who knows you, trusts you ¢
will put their name to you.”

— BRIAN BUFFINI
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